


Understanding my Influences
Influence is a major player in the success of your life.  There are all kinds of research suggesting that you are not only the product of your environment, but also the sum of the 5 closest people to you.  Whether this is emotionally, spiritually, mentally, physically, or financially, you are being influenced every single day by those around you.  In this worksheet, you are going to take a look at your influences to see how they are impacting your life and where there may be room for growth.  If you don’t have 5 people in your circle of influence, that is ok, just list the people you do trust.

	List up to 5 people I spend the most time with – WHY these people and WHAT made me choose them:











	What are the POSITIVE influences they bring to my life:










	What are the NEGATIVE influences they bring to my life:









“There are two ways to influence human behavior: you can manipulate it, or you can inspire it” – Simon Sinek
On a (0-5) scale, 0 is not at all, and 5 is amazingly well. How does this individual support you in each of these areas of your life:
	Person #1 – 

Safety & Security

Encouragement

Motivation

Education

Accountability

Honesty

Trust

Always there, no matter what

Caring

Accept you for you
	Person #2 – 

Safety & Security

Encouragement

Motivation

Education

Accountability

Honesty

Trust

Always there, no matter what

Caring

Accept you for you
	Person #3 – 

Safety & Security

Encouragement

Motivation

Education

Accountability

Honesty

Trust

Always there, no matter what

Caring

Accept you for you



	Person #4 – 

Safety & Security

Encouragement

Motivation

Education

Accountability

Honesty

Trust

Always there, no matter what

Caring

Accept you for you
	Person #5 – 

Safety & Security

Encouragement

Motivation

Education

Accountability

Honesty

Trust

Always there, no matter what

Caring

Accept you for you



“There are two ways to influence human behavior: you can manipulate it, or you can inspire it” – Simon Sinek
	When I think about these relationships, do they exist because I have chosen them for their benefit(s), or are they based on the Proximity Principle – (This is a really good book written by Ken Coleman that suggests that you are likely to form relationships with people you are physically closest to, versus people you are geographically farther away from):











	What have I learned about the people in my Life:









	What do I want to work on changing & why??:









	What are my BIGGEST blockers as I move forward:









	My AHA moment(s):






“There are two ways to influence human behavior: you can manipulate it, or you can inspire it” – Simon Sinek
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